
by Janet Chaney, Special to Autobody News

Almost 500 people filled the rooms
on February 5 and 6 at Prairie Mead-
ows in Altoona, Iowa at the 6th An-
nual Midwest Auto Body Trade
Show.

The event, hosted by the Iowa
Collision Repair Association, was
expanded to two days and held on a
Friday and Saturday this year. “We
took a chance on a Saturday hoping
to bring more technicians to the
show and it worked,” said
Dick Merron, president of
the ICRA and trade show
chairman. “We also brought
more education and keynote
speaker Mike Anderson.”
He said the new formula
brought more vendors, more
attendees and more success.

Everything kicked off
Friday at 1 p.m., beginning
with Mike Anderson’s “Write-
It-Right, Best Estimating Prac-
tices” seminar. It was standing room
only for the five-and-a-half-hour event.

When Anderson started the
event, he asked for a raise of hands
and asked, “How many people have
not been to one of my classes be-
fore?” There was a surprising num-
ber of hands that went up and those
people were in for an industry turbo-
charged session.

“The number of people who
were new to this class and the trade
show was great news,” said ICRA
Executive Director, Janet Chaney.
“That means we are reaching more
people in the industry.”

Anderson’s Write–It Right pro-
gram was a great beginning for this
day-and-a-half program. The closing
of the seminar was out in the parking
lot watching Jake Rodenroth do a
live demonstration of the AsTech2
Collision Diagnostics System at

work! This led into the Friday night
welcome reception.

The inaugural Midwest Auto
Body Trade Show welcome recep-
tion, featuring an I-CAR Silent Auc-
tion-A benefit for students, was
another crowded industry room
filled with great conversation.

Shop owner Brent Walker, who
attended the event from Memphis,
Missouri, said he enjoyed the crowd.
“It was all encompassing, you were
always in the middle of collision in-

dustry conversation, whether it was
you talking with someone, or listen-
ing to other people around you; it just
took over.”

The I-CAR Silent Auction con-
tinued Saturday throughout the trade
show and net almost $7,000 for Iowa
Student Education.

Three educational breakout ses-
sions Saturday morning gave options
for attendees: I-CAR New 16, taught
by Scott Schuerman of State Farm
Insurance; Collision Diagnostic
Services, Jake Rodenroth, pre-
sented the new As Tech 2 scan tool;
and Tom McGee, Spanesi-America’s

reported Industry Trends,
‘What The Collision  Indus-
try Needs To Know Today.”

Brent Walker attended
Collision Diagnostic Serv-
ices and Industry Trends,
“This training was excep-
tional; it is a gift to those of
us in the rural areas.” Walker
should know; he recalls the
days of the beginning of
SCRS in Kansas City. He
would drive to KC, stay at
Bill Wicklund’s home, and

work with John Loftus (SCRS Ex-
ecutive Director), Lirel Holt, Bill
Wicklund, Mel Hunke, Bob Jones,
Bill Eveland and others: the men
who developed the training and as-
sociation culture the industry follows
today.

After these successful morning
sessions, attendees migrated to the
Midwest Auto Body Trade Show
flagship event, “There Is No Free
Lunch.”

ICRA President Dick
Merron gave an association
update recognizing the board
of directors for their tireless
efforts of  putting together the
Midwest Auto Body Trade
Show. ICRA lobbyist, Scott
Weiser, updated the group re-
garding current Iowa legisla-
tion affecting the collision
repair industry. Weiser’s guid-
ance at the State Capital in
Des Moines, has led the Iowa Colli-
sion Repair Association to success and
recognition.

This year, Weiser invited State
Representative, Assistant Majority
Leader Zach Nunn, to speak to the
assembly. Nunn represents the dis-
trict where the event was held and it
was his first introduction to the col-
lision industry. He is a new face to
the Iowa political arena coming from
a military background and currently
a college professor at Drake Univer-

sity.
Representative Nunn was pleased

to meet with this industry, “When I
started my campaign the very first

check I received was from an auto
body shop-the very first!” he said. That
was Altoona Auto Body, a member of
the Iowa association.

After Iowa business, Anderson
delivered a keynote address, ‘Face
Your Future’ and received a standing
ovation from this record-breaking
crowd. Anderson hit the mark with all
in the room. He spoke to the souls and
hearts of everyone in the room with
encouragement and strength, some
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Genuine Mitsubishi Replacement Crash Parts are close at hand from
the following quality dealerships.

Parts You Need.
            People You Trust.
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CALIFORNIA

Glendale Mitsubishi
GLENDALE

800-424-7884
(818) 549-3850 Fax

M-F 7:00-6:00 / Sat 8:00-4:00
parts@glendalemitsubishi.com

Oakland Mitsubishi
OAKLAND

510-267-0688
(510) 267-0622 Fax

M-F 7:30-5:30 / Sat 8:00-4:00
info@oaklandmitsubishi.com

Mark Mitsubishi
GLENDALE

623-842-8908
(623) 842-8915 Fax

M-F 7:30-6:00 / Sat 8:00-2:00
glendaleparts@markmitsu.com

San Bernardino Mitsubishi
SAN BERNARDINO
909-884-7700
(909) 571-5483 Fax
M-F 7:30-5 / Sat 7:30-5

parts@lovemitsubishiparts.com
www.sbmitsu.com

CALIFORNIA

2016 Midwest Auto Body Trade Show Breaks Records, New Format Brings More Vendors, More Attendees

Mike Anderson (l) was the keynote speaker and received
a standing ovation after his address

(l to r) Dick Merron, president of the ICRA, and Janet
Chaney, stand with Chad Holamer and Zort Brown of
DentSmart. Chad Holamer donated $500 to the ICRA to
fund a student scholarship program

Community College Hood Refinish Competition. (l to r)
Iowa Central Community College, Scott County Community
College, DMACC and Indian Hills Community College

See Midwest Trade Show, Page 70



‘tough love’ and lots of kindness.
Over 70 vendors populated the

trade show floor, offering door prizes,
product demonstrations and new in-
formation. The floor was buzzing and

the booths were full of activity. Mer-
ron took the roving microphone to
each booth and announced door
prizes. Chad Holamer, owner of Dent
Smart, announced a $500 donation to
the Iowa Collision Repair Association
to fund a student scholarship.
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Become an Audi Genuine Parts Fan

Order Audi Genuine Parts from these select dealers.

Audi
Genuine Parts

Audi of Downtown LA
Los Angeles
213.747.7248
213.222.1261 Fax
Ask for Carlos or Fausto

So. California

Gas Monkey Garage Selects Evercoat Products
ITW Evercoat announced on January 26
that Gas Monkey Garage has selected
Evercoat products to help them trans-
form “ordinary cars into extraordinary
rides.”

“Every day at Gas Monkey Garage
we use innovative products from Ever-
coat to help with our amazing car trans-
formations,” said Richard Rawlings,
motor mastermind and owner of Gas

Monkey Garage. “From innovations
like Rage Ultra body filler to Evercoat’s
patented 4:1 Polyester Primers, Gas
Monkey trusts Evercoat to deliver prod-
ucts that perform.”

“We are excited that Gas Monkey
Garage trusts Evercoat products on their
restoration masterpieces,” added Mar-
vin Gillfillan, vice president and general
manager of ITW Evercoat. “Richard
Rawlings and the team at Gas Monkey
Garage are car restoration visionaries
and we are thrilled that our products
meet their demanding needs.”

From left, Richard Rawlings, owner of Gas Monkey Garage, and Mike Coy

Continued from Page 64

Midwest Trade Show

Custom bike builder Steve Bruggenwirth
judged the Midwest Auto Body Trade Show
Community College Refinish Competition
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U.K. Insurers Examining Autonomous Car Policies
The U.K.’s biggest auto insurers are
mulling turning their industry upside
down by shifting liability for accidents
from drivers to automakers as a result of
the arrival of driverless cars, according
to reports by Wardsauto.com. Automated
Driving Insurer Group, including 11
U.K. insurers and led by the Association
of British Insurers and Thatcham Re-
search, the insurance industry’s research
arm, has formed a group to consider is-
sues relating to automated driving, par-
ticularly concerning insurance and
liability. Other issues include how to
cope with vehicles at different levels of
automation; how data from individual
vehicles will be recorded and used to im-
prove safety and clarify liability; whether
changes to existing road-traffic laws are
needed; and what those changes might
be. ABI says with 94% of road accidents
caused by human error, the development
of increasingly automated vehicles has
huge implications for road safety. ABI
Director of General Insurance Policy
James Dalton says the presence of dri-
verless cars on U.K. roads would be life-
changing in many ways, and one of the
business sectors likely to be most af-
fected is insurance. “Contrary to what
some people might expect, insurers are
not standing in the way of this develop-
ment but actively looking to support
progress and innovation,” Dalton said in

a statement. “The developments we’ve
seen towards increasingly autonomous
vehicles are already reaping re-
wards—with autonomous emergency
braking reducing collisions and injuries
and helping to bring down insurance pre-
miums.” Dalton said truly driverless cars
have the potential to dramatically reduce
deaths and injuries on the roads. “The
role of motor insurance in such a future
will be very different to what it is today,
but insurance will be part of the picture,”
he says. Thatcham Research CEO Peter
Shaw says safety is paramount for both
drivers and insurers. “Working with car
manufacturers and insurers, we’ll be re-
searching and testing systems, to provide
insight and evaluation of the potential
risks and benefits at each step of the way
towards a world where cars can drive
themselves,” Shaw said in a statement.
Reports indicate driverless cars are ex-
pected to dramatically reduce accidents,
cutting insurance premiums up to 80%
in 25 years’ time. Insurers could also find
themselves dealing with vehicle manu-
facturers, rather than drivers, as respon-
sibility for accidents moves to those who
have designed driverless-car technology,
forcing them to re-evaluate their business
models. The U.K. government says it
will amend traffic laws by 2018 to ac-
count for the rise of driverless or semi-
autonomous cars.

change initiatives

■ Analyzing financial statements and
running a business by the numbers

■ Continuous improvement and the
skills necessary to make people want
to help you improve

■ How to get rich!

By developing new skills and working
on those things that are sometimes un-
comfortable, you can actually change
your mental mapping for how you ap-
proach things in life. You could quickly
find a new lease on life and begin to
live a more fulfilling life or at least you
may find yourself in a similar situation
as me with my tennis game. Beating a
lot of opponents, but still feeling like I
suck! Perhaps I should change my
mental approach and look at it in a
more positive light?

Continued from Page 50

Why Winners Win

Promote your business with 
an exclusive article featuring 

your products or services.

800-699-8251
Call for details!

www.autobodynews.com
CHECK IT OUT!

e-mail:
advertising@autobodynews.com

800-699-8251

To advertise
call Advertising Sales at:

www.autobodynews.com

Register Your Email for Our

4x Monthly E-Newsletter4x Monthly E-Newsletter

www.autobodynews.com
FreeFree

4 Times Monthly E-Newsletter4 Times Monthly E-Newsletter

www.autobodynews.com

Register Your Email for Our

advertising@autobodynews.com
800-699-8251

www.autobodynews.com

Be Seen by Our Readers!
CALL Advertising Sales at:

CALL 800-699-8251

The source for timely 
information that every 

body shop needs!

FREE
Mail Subscription

FREE
Mail Subscription

FreeFree


	w_0316_issue_web 64
	w_0316_issue_web 70

