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After opening operations in Illinois two
years ago, Spanesi Americas recently
announced that they have doubled both
their warehouse and training space. The
expansion project also includes an ad-
dition to their existing office building
as well as the dock and loading area.

Tim Morgan, Managing Director
for Spanesi Americas, said the expansion
is a result of an overwhelming response
to the company’s products. Morgan began
consulting for the company in 2012 and
set up their North and South American
operations in October of that year.

“When I started this project I
knew the products Spanesi had to offer
were what the US and Canadian colli-
sion repair markets were looking for
and the response has been extraordi-
nary,” said Morgan. “This has allowed
us to be able to expand our facility in

such a short time to meet the needs of
our customers.”

The family-owned equipment
company is based in the small town
Padova, Italy near Venice.

Spanesi’s product lines are manu-
factured in Italy and include: Straight-
ening Benches, Multibenches, Touch
Electronic Systems, Vacuum Systems,
Welding Machines, Infrared Lamps,
Lifts, Painting Tools, Spray Booth
Equipment, and Manual, Pneumatic,
Electric and Hydraulic Tools.

The Illinois facility will now have a
dedicated warehouse space to store parts
for spray booths and measuring systems
as well as a single area for product train-
ing.

Another recent development at
Spanesi is the hiring of Tom McGee as
Business Development Manager. “Tom’s
experience in the collision repair indus-
try will be extremely valuable to our
group as we continue to grow and pro-
vide exceptional products and service to
our customers,” said Morgan.

McGee has more than 30 years of
experience in the collision repair in-
dustry. This includes Collision Direc-
tor for Automotive Training Institute,
Collision Industry Relations Manager
for ALLDATA, and nearly 18 years at
I-CAR where he held a variety of posi-

tions including President & CEO and
Technical Director. 

McGee graduated from Ferris
State College in Big Rapids, MI, and
is an ASE Certified Master Auto Body
& Paint Technician and Collision Re-
pair Estimator. McGee, a recognized
industry speaker, was also elected into
the Collision Industry Hall of Eagles in
2001.

“I am very excited to join the
Spanesi team,”
said McGee. “I
have been very im-
pressed with how
the Spanesi prod-
uct line is designed
to repair the latest
vehicle technol-
ogy. It is exciting
to join an organi-
zation that has
such a strong focus
on the technician
and deploys its re-
search and devel-

opment to make their jobs easier.”
Morgan said Spanesi Americas’

mission is to bring new products and
technologies to body shops in the Amer-
icas to enable technicians to perform re-
pairs to a high standard of excellence.

“The unique feature of Spanesi over

the competitors is that we have our own
body shop,” said Morgan. “We offer a
full solution for the complete body shop.”
Owner Orazio Spanesi started in the
collision repair industry when he was
14 years old and in 1969 he opened his
own body shop. In 1989, he decided he
wanted to try and make better equip-
ment so he traveled the world to find
out what was available. 

“Everything that we design, we de-
sign it with the technicians in mind,”
said Morgan. “It’s tested by technicians
long before it ends up in the hands of
end users.”

Over the years even as the vehi-
cles have evolved, the majority of what
we’ve had in place for years is still the
same way, especially with our univer-
sal fixturing system, that has been
around since 1991.

Morgan said with the company’s
focus on products that are growing
fastest in the market, Spanesi expects
to increase overall shipment capacity
by nearly 20%, while adding approxi-
mately 35 jobs in North America.

The company has also increased in-
ventory to enhance their delivery system.

For more details, contact Timothy
Morgan, 1.224.SPANESI (772.6374)
tmorgan@spanesi-americas.com,
www.SPANESI.com.
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MSO Symposium Returns to NACE 2015 
The MSO Symposium held during
NACE will return after a one year
break. Executives representing MSOs,
along with multi-location and single lo-
cation collision repair executives who
attended in the past, requested the pro-
gram return to its previous format.

The business event will now cater
to a broader group of executives al-
lowing it to be more inclusive of some
of the best operators in the collision re-
pair industry. The content will cover
business growth, M&A, private equity,
insurance and industry trends, and
other management-focused topics.

But, the biggest change to the pro-
gram in 2015 is an increase in industry
input and direction relative to the con-
tent. There is now a Chair and Advisory
Board for the symposium. This year’s
chair, who will act as the symposium
moderator, will be Michael LeVasseur.

Dan Risley, ASA president and
Executive Director, stated, “There are
many meetings and conferences
throughout the year. This is the only
event that is exclusive to the leaders in
the collision repair industry. The recent
addition of the advisory board will
mirror the changes we  made in 2014
relative to NACE. ASA may own the
event but it’s a show and now a sym-
posium that is solely for the collision
industry, about the collision industry
and driven by the collision industry.

We remain the only national show
strictly for repairers. Some businesses
are preparing for expansion through
growth or acquisition while others are
preparing for merger or divestiture.
This symposium will provide informa-
tion essential in understanding market
conditions and preparing for the future,
regardless the size of the business.”

The MSO will open with presen-
tations beginning Thursday afternoon,
July 23, followed by a private reception
at COBO Center in Detroit. Registra-
tion for the MSO Symposium will open
in March at www.NACEexpo.com,
along with all other events taking place
during Industry Week in Detroit July
21-25. These include the CIC summer
meeting Tuesday-Wednesday, July 21-
22, the CREF Golf Fundraiser July 22,
CCIF, MERA, I-CAR classes, training
and demos, NABC, SCRS Board and
open meetings, CIECA and featuring
NACE | CARS 2015 Conference +
Expo Wednesday-Saturday, July 22-25
(expo will be held Thursday, Friday and
Saturday).

Now in its 33rd year, NACE
CARS 2015 will feature opportunities
for technical training, business educa-
tion, demonstrations, networking and
technology showcases for stakeholders,
owners, managers and technicians in
the collision and service repair indus-
tries.


